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g g 7@’* BAT gl &2k ke d L Bl 2 Y 5 JIE g E o SFA
PRV AR GRM LR M T o o R X M B AR ik
o £ EW i%—mp % it Enterprise Marketing Automation (EMA) & & &7 3¢ 12
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Foss etal., (2008)3& 11 7 12 ® = BCRMA peenp ¥ ¢
(1) 4= CRM5% =0 AR (¥ BLjr + 38 B>
(2) # LR E L YAR07
(3) $HAFE & & i @ emak 3 Liq
(4) BREZDLFR T >
(5) MEREL gL &M
(6) T4 %731 2833 »
(7) M6 Bedpds 45 2 By B & i ik o

PR g 5 sk Mack et al. (2005)§F5§- = BCRMIE P £ peinp 7]
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2. J‘)'}"’/‘Er’ﬁ/ﬁri‘l‘!:.‘\;—’\%i/?ﬁ:j %ma%
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Rigby etal. (2002) 5 #1CRMehz 7 B ' -

B'el: i AEE Kog w54 7 CRM
k%2 e £ Fpe&CRM - 422 CRM
k% 3: K A% 7 CRMBL T € A%4F
bwd: B4FAEE A 2LDEBEE

Rl

F& 7 CRMef= 7 3 B
= 7 3t (FCRM& F.2 ™ v B B 4& %)% (Foss, et al., 2008):
(1) CRM3E & A2 97% (3
(2) CRMe% 2 § 12
(3) CRMsz p ¢ 12
(4) Ax%e
& B CRMic = #3417 » B & chp ILFF & 5 T 7|« $ (Hansotia, 2002)
—*“Lrp BHGEE 24pf 2 P g CRMR
—¥ - BEYADEE > aCRUR = 5 &
— 43 - BRIARFLDEES L T FAE
—REIET NP ARSI E iR eir B R AT B R S KRR R
CRM=E P
—FE T N R ASINP R e £ TR B AR L B R s R A R e AR
LA G R
Fo e B3R~ FERF 2 BE R PRARINE L e & 0T 0 £ OBE E PRIV A 5 2§
FH IRk 2 o HAEIRP R GE R Q;;Lgf;ag

>
M
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+
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SRR FHARER EEAHEF TR (4 T2 HIRE) > FRT A
(b i REE B > 48 f 14 8 e BREIRINIIL) v 2 BE TR (e
BEELAE> o Fasdmns) RBAMGER (TEEL DM G) o K5 H R
& Fes =% (Raman etal., 2006).

EER T 5T 47 £ 45 CRM (Stone, etal., 2003) :
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Zablah et al., (2004) 7+ =% 5T [f' N 15[[HCRM = %5 IJP%%F&
Ml
1. gz #+ < i~ Customer Orientation
i § % <> it Long-Term Orientation
B i & & % # Cross-Functional Integration
> ¢ ¥ 3~ Organization-Wide Commitment
5. 3 g% F#t4es + Specification of Customer Data Ownership
6. CRM:h322" CRM Trammg/Speuahzed Skill Development
7. 7 ##CRM:=»g % Presence of CRM Champion
8. 7 5% # =k «nzk Top Management Buy-In
9. ¥ &pu4l & i kpe £CRM  Compensation Structure Congruent with CRM

> N

Philosophy

10. & %1% % ¢ Focus on Change Management

11. 3 me gt engpiez sz 417 Phased Technology/Strategy Implementation

12. 7 i 43P 9 CRM:h%s & Failure to Understand Benefits

13. 23 &0 £ Poor Data Quality/Quantity

14. 3 w3y F B ¢ % 4 m Adequate Performance Metrics (i.e., ROI for
CRM)

15. 4 ®33:p47+3 FCRM  Adequate Financial Commitment

UF SR RMAES S F)EAE L 20 0 FINRERIEARFER TP

A3 32— & & 47 (Conjoint analysis)
hipk F AL ¢+ 7 Zablahetal, (2004) 4% & 015 5 B CRM3Y (7 criff 42
T E RIFERE BFE R oL £ B (perceived importance) o AFT 3 ¢ ek
PR IO AR A Fﬁr“s $ERBFE IR Bl B A TER
PHERP L AT L - B P E BRI R IR TS 44T
¥ 7* e s - :Li’}?@ ViptR § RERITF R P W bR A AR
PR E A R RS B RIT o 8 g - kPG MR- A
BoRHaFRAEE v AR e B AP E e ES - BEME TR Bk
B s o BHLAET AR T f2A P Edeie G B (R
(trade off) % 3% -

%bﬁﬁme@?iﬂ§4Wﬁﬁwzmﬁ%wﬁvmzfﬁﬁaﬁﬁgﬁp;
R S %ﬁf*i)* - BRILF R FIBES T BRI AR
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C A LRRARRASPES LR AR A E T B v BERY AFE T R ¥
PL% £ (Hobbs,1996) - » v % H st = 4 & 1 ;7}@ F% chik B¢ i |
REE ﬁt?’?nf*m EF EKFEE Ak R R FERTEFIRT R
i F gL RN GV WAL S i (Dlamantopoulosetal
1995) °E?’1‘€'/”\’HF ABAABER S F A - BASAIRBT - R X
chip £y il o ¥ 0 o Gl R T LR YR jﬁ/é’fé_rr'z PRAF N
(Gil and Sanchez, 1997) - i & &~ 45 & fit3r 4 b- LA E SpaE s P T
M- /‘iihixﬁull PisiPAEREMAY 3 F BB TIIHTNTHE LT
RF T FASFAOPHBE FET UL E P RERERE - BA S
JRI% > 3 is iF“/EJE% i dieni & (Toombs and Bailey, 1995) - & B it cp ¥ £ &
BV Mgzt g ko EF E (utility ranges » & BB A = BB B ok X
L) o BT BEORERE “rig @ % 21k (Okechuku, 1993) o 5 & &
¢4 T AEE RS % (Levy, 1995):
1 ka0 i@ (Utility of attribute) © s&8- B3 § $BILE i 1§
EerfcE 2 EN > v A AR BRI P E o BoEARK R T EAR
Moo BciEAR g AT i Lﬂ_fkrs °
2. e E & & (Importance of attribute ) : i&8.d #75 Bty itk =t &
ST o6 GNIT: i< g F culi Nl T S

e AT B - MBI 2 > TE A B FF 45 A2 (two-factor-at-a
time trade-off method) v % € 71 214 /2 (multlple factor full-concept method) -
PaEa BFREIEFAR e 044y > A3 E£5]2 2mA (e s full
profile) i @ M E g AR Rz -k rlnle b#«’%}% B P EFRARERSFTA o
FREEERT FHABEE T R BRE R (TR TS ETES L
A G- BUBMEEN o bldeo B S RBABE - F M AE kX (4 TASD
PRE- D) A FF enih % o dopgp d ¢ anle s ;TE\ %% 5 % % In the full-concept
(or full-profile), the respondents are asked to rank or score a set of profiles according
¢ @ s & ¢ eh$1000 - $1500 ~ $2000 o 1T F g FlE 0 A A
= f 7&‘3’?'&7%?,&;&“%}3‘ AT I_SPSSmE‘ﬁrbfw\%‘r“’mi wz"’*
ﬁa:)"b% 3+ (fractional factorial designs) =i » FZE#&* #73 ¥ i 2 & &
i R SR g | {6 e+ & (& 2 7] orthogonal array ) ¥ % Jé & 3%
LAATE B 2T AL o IR T Ak dy LR YADISCRETE (5§ Btk
S A ) 0 & AP LINEAR(§ #icdp .22 Hvs S %) a-jj'.’_tlDEAL
2 & 2 ANTI-IDEAL (= =x S #cii-?] ) o SPSSH & 47485 ¥ 11 5 & 4k T
FRAP A B @ (230§ & part-worths) - &% kL2 7 >
Tl Es ﬁx? o kR E R E & R 0 SPSSTE MRS Fenie b
KR EATEHANELA R FTH% B R FE R BvES H i ERER o
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Fl& B Z AR B R & 0 B e A B 3 T 0 15 CRM A F
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(dichotomous variables) - %2301 F1& » & 3%HjF » & B o o

B 1(= i ¥ v Orientation): FApz w2 it RjEEES 2 2 FEb 2 0L
RiRPER L FEHAELTE, 2 BH K

Bkt 2 (X 42428 Support): # CRMeu23; ;24 CRMeus 3 § 4 CRM e iz
1 # CRM:4f &, 4 Hp 41 it iﬁanRM L% FHIR % fie &£ CRM

B 3~ 2R Commltment) EEE O G 2 ER 0 F AR FRA
Faley G B E A ARLR, F RS iR FCRM ;‘;Z’;a 39 ffﬂﬁﬂz‘&a‘,\; CRM
Bt 4 (& jes Readiness): § m ek s Fa4et #1 i3 MRIEE TGS £ GhP

6 CRMehki iy 7 it 39 P 8 CRMendd iy § B eh e 8 02 5 E:%fim%‘f*ﬂ

B 5 (FiF»cE Execution): it & *“%a?zﬂ, FA BRI RE I F R E G
A OBE S (T /714 FEE S enBphe 2 gk 2 {7, &ﬁﬁ m%‘p*w‘ﬁ P ¥ 4R /f»ﬁ gL m&‘ﬂ
hrpEELAR

230 F1 3 Fdtev il & £ 5 7,776 (6 X6 X 6 X6 X 6=7,776) %4437 ¥ 37

> pdT A BB LT RPLE S 5 T SPSSH et A 2 1 490
fHehie & ¥ o H 43 % KpliRiE % oipliE (holdout) B % - RlidiE % on
”ﬁﬁ‘;&tﬁ‘;&t"‘%‘ka‘fév\ ez Zfﬁ»‘f' | LB L AdreE E Y kB RN i%’ & > i=h2 B
CRM 2 & 743 »L;Mﬂ R (- ) MPFR AR B E
@%%ﬁﬁﬂbjmhaoﬂ%i#mﬁﬁﬁﬁbﬁﬁ&ﬁ PR A i sdp BB
B A AARR A HE T ¥O6BEET BB OA R Hp M 580929 & 4p BB
B M he 31 AR #cB.0.709 ¥ b3 pEe s (e s50051%
52) § #iS A b fedp i (4 %)L 05700546 and 0.462) - 363 4 B i ik
Moo v i 0016k T L F R o

Bl 1: 2 E6F FELFFRIEAFHITH (B DA F Hip bk #i= 0.929)
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100

801

60 1

40

20

-20

160

140

120+

100 1

80 1

60 -

40

20+

20 0 20 40 60 80 100
CARDG6
EE3FEEEIFRIEPFICR (BB A E HpH 8= 0.709)
20 0 20 40 60 80 100 120
CARD31
BRAEED0F B EE IR EIEITR (BB L AAp Bk B

0.570)
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100

20 ' ' ' ' '
-20 0 20 40 60 80 100
CARDS50
Bl 4: RIFEEDIF FEL R ENPHATH (S5 DA HAp b k= 0.546)
200
100

-100 ' '
-20 0 20 40 60 80 100

CARDS1

Bl 5: RIFe&027 FEEIFREDFIH (B3 PARE Hip M 5= 0.462)

o
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140

120+

100

801

60 -

40

20+

o m o
o oho g
8 o
8 N s 06,
SR
8 m g% H FOB
o Fop g :
oo ﬂ: =F H
nEnu Dng En o g E a .
o o o
o
o
o
0 20 40 60 80 100
CARD52

R L R}

e 43%% ;  HT%*

Ed 10% 214k ™ 84% 21-30%; 5% 31-40%; 1%~ & 40
I

Ky kT Th §; 82%+%; 11% 3 Ix

= ¥z~ 68% $10,00002 7 26% $10,001-20,000; 5%

$20, 001-30, 0005 1% $30, 000 *

3 EREE s A2%w AR 1 9% B3Ry ThEN B3R, SNF AL
4%24 A%/ Heivdv;  Hl%A EFR; 30%H T

T A T4%R 3 Ty 15% 1-10B T s 8% 11-50® T B 1%
51-100% ™ &; 2% Over 1001 ™ /&

73 Sk %R & 2%dl ks 11%EE E; SRt
Ak 8 F; 6%y ; 3% EE,; 2ThHE v

REZEE . 42% 1,0004 275 16% 1,001-5,0004 ;5 7%

5,001-10,000 %  35% 10,000 *
GEF R EERE: B3G5 ATHLT
EEF A P CRM: 6% F; 3Tz}
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B 6: 661”7&‘3’?—*‘ LIS SR
€I 15
EER HiE F &
e + SR T
119.07 1 7.4564 I-—- 'l % RN
e + 6.1510 - FRFEe
[ 7.1924 [ TEBBREE TR
I -8.5360 -—1 /}1’;5 }é;""% Hp 2L
I -5.3897 -1 R Ee
[ -6.8741 —1 RIBANEE TR
I
o + LEMRR
121.78 1 7.9721 [-— 4 CRM & 3
oo + 8.1468 [-—- 1 #2.6:CRM 47 %
I 9.6784 I AR ke 4 CRM
[ -8.4562 —1 i3 CRMehuz 3
I -9.3302 —-1 2% 448 CRMeg
[ -8.0110 —1 23 FP4IR % e & CRM
I
e + PorA2R
123.05 1 7.3866 [ Y 0T8N
oo +9.5142 [ F b3k
[ 10.5203 [ 3 &3 m?ﬁi’&«‘b\p CRM
[ -9.2716 -1 PR IEE IO
I -8.0557 —1 2F hed A Ak
[ -10.094 —-1 23 K49 4448 FCRM
I
- + M R
119.17 1 8.6418 — FPREREE TR
T + 5.0408 I-- i 8P % CRMenis
[ 7.8409 I $ B R
[ -6.8001 —1 i3 MARRAE R ¥
[ -7.5472 | S 3 CRM i iy,
[ -7.1762 —-1 24 Bp e R
I
- + LR
116.92 1 5.9329 I-- R RE Fm
oo + 5.8623 I-- FREE S LR Rap R 7
I 5.8862 I-- FERR BRI R L EAR
[ -6.9464 —1 TR SERETE R -]
[ -4.3526 -1 G REESS R Bk
I -6.3824 -1 2 LR ER PR EE AR
I
49. 2766 ¥ ¥

Kendall’ s tau
Kendall’ s tau

BI6Hiy A HT U kBt E - 4
B (PR E) FRRETEFS£NES

. 937
1.000 for 3 holdouts

.0000
. 0586

Significance
Significance =

e

o 7 7 CRM & Sengs o F

ARG T f e T

RERE iR
mCRM ™) 2 2

S (% s AR R R R R FRE ) i B

SR EE

GETE € 2 R S

|
= 5
[y
Fi
B
3
ST
o
2
gk
I

¥ + FEFE PN BIEA

% A ek B A i

= 49.28 + 7.46 + 9.68 + 10.52 + 8.64 + 5.93

= 01.51

Tl + FHEFEPQ @J’H—ﬁ]’li'“&\ﬁtﬁmﬂmé}&
= 49.28 - 8.54 - 9.33 - 10.09 - 7.55 - 6.95
= 6.82
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d 0 pCRMBE G = 4 FIR AR 5 73 AR S0l > 2 0 55 0 B FIR 4T P
B PR Berh o AP R T 0L 30 466 Ak K #4151 CRMBE 4 3 7 F1F 324 ke
® 2 B g o KRG 2 FICRMFIE 3 & ehif @ o @ 2 U CRMF] & R 4§
oo T A 25 BCRME L 2 B L chii > K R A 07 -

151 7 JICRMBE 4 = 74 F] & 2 & ke B 4 #k
= 746+6.15+7.19+797+8.15+9.68+7.39+9.51 +10.52 +
8.64 +5.04 + 7.84 + 5.93 +5.86 +5.89
= 113.22

157 % FICRMPB & =& 74 F] & 0 & chfo i< A ik
= -854-539-6.87-8.46-9.33-8.01-9.27 -8.06 — 10.09 —
6.80 - 7.55-7.18 — 6.95 - 4.35 - 6.38
= -113.23

L antE o —p FICRMRE 4 = 5 #)3 mu% By U RIFRIE RN TE >
510 CRM > it (A $e7n 7 12 % 502 87 & % 512 CRMAS e0RY AT « 4o % JZAT R

LHY AL A AR R R P G AT S e I 2 R

£1: CRMZ BCRMFI% chT3of & § &

SR 19.071
LR 21.781
#or ) 23.049
e 19.174
o E 16.924

- F EIAB AR F 5 s R T L AR B E & S 9 FF > A
LHALR B R TE SRS TR - B F R
3 AR NRE e T B E A R ok ] §

27w 4R B L 15BCRMF % (Zablah et al., 2004) » = 45 & - 5CRM %] % 2 §E
(range) # f @A fc(utilities) s § 435 1k » Fedhsr F o 4 THE
Bt HpRAT 2 EF S R B AT RPRE T PR THEL R FR - 24

I 4120 Faptf at gt 41 R % .

#2: 15BCRM7Z e & R £ 5

17



W | s
range9 F &3 «Hp4733K 7 CRM 466 20.61
rangeb 3 FEYHIR i iﬁo £ CRM 466 17.69
range8 7 B B A X 466 17.57
rangeb F 4 CRM=4E 3 466 17.48
range7 2 & ¥~ 466 16.66
range4 CRMerss 2 466 16.43
rangel REE Hw 2 (b 466 15.99
rangel0 F P Fahf % TR 47 466 15.44
rangel2 ﬁi:%bi %‘T 23 466 15.02
ranged B i B L % @ 466 14.07
rangel3d it &1 %“%11 B I 466 12.88
rangell it 43 P v CRM&% e 466 12.59
rangeld 7 EJgchipthr P E £ 4R 466 12.27
range? & § w2 it 466 11.54
rangeld 7 FFE ;S engjis s ok 3447 466 10.21
3 e N (;‘i}_ﬁ%) 466

Bof & 3 RCRUM 4 5 F14 & w4
~ F s enpd AL FORM
- 3 EPHIR G ke & CRY

A
4% r’g?wé}m\:’l\}

TR A
EREFALEG 0B f‘ﬁ@ﬁé@“ﬂ FlZ o HHCLERRAHKEFTTHFERNFF AL
170 FlF aEEBE 0 4 2 > 2 2 (Principal component analysis) ° % - 4
AP AFAPER AR L TEE - A ARRFAMM RN SRS
o xR B L ot ipde e RPREFET T B R i inE (Varimax rotation) it
bphs - BHEER A REEMZF HFF G 3 4 (loadings) %k
BB B R g EF TS hfEfa 4 (Norusis, 1993) © #f & K35 P-4k
it =7 12 2 # Kaiser-Meyer-Olkin Measure (KMO) A 0.895 - Norusis (1993) 4p
4o % KMO EAg:E 0. 90 £.22=:>0.80 2 0.90 3 #x3-0.70 2 0.80 &7 & % »
0.60 % 01.70 n\ﬂé F::@-0.50 3 0.60 £ 0.50 &7 7 A= -Coakes and
Steed, (1997) = 2% 4% KMO 2_=< »+ 0. 60 a5 > F]F+ A 7604 % 7 X o
TR FF AT B 5 - BFF (3 F T RKFT ORI § 2
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CRI 7945 3 ; 7 F 7] & s X pge & CRI - Eirflr ORI 75277 7 7 A B g E
& TR /éﬁfsiwﬂwﬁ%“it ﬁ’ #f=’ FoBES (fd K
P AR A Fi T F ﬂgfgﬁgﬁf—#%/ &I LEE B E
T F g AR FERR i a?/l/mw/é) FHRELIRGT ¥ =
BFF (45 BFFEP P BHALFLEE) THILELZ A .

#3: 15 B CRMF]+ ehF]+ & 47

[

1 2 3
ranged 7 & 33 R4 #35 T CRM 0.81 213 .052
rangeb F 4& % CRM=4E % 0.74 255 .006
rangeb F FpU40R& iv kfe & CRM 0.64 102 341
rangeT 2 £ ¥ ek » 0.56 234 441
range4 CRM#33 2 0.52 304 497
range8 F ¥ B LK Ll 0.5 273 358
rangel BRE Hrw 2 i 0.42 352 404
rangel4 ”ﬁ P BN e pir 2 Boed 34 (7 -.017 0.78 315
rangel0 7 P Fofp & TR 4G .368 0.71 -.059
rangel?2 ﬁci}fi 2k = 281 0.64 174
rangeld it Bi 3T HE gL 461 0.59 153
rangeld 7 g edpih s P £ E 43R .080 0.59 337
rangell it 43P o CRMe4F fe 296 0.58 .082
range? B F Fw 2 it 019 139 0.88
ranged ¥ i B E X 377 169 0.53
FAHE 2RSS .

B FA' Kaiser ﬁwjﬁg’i [“pY Varimax % o

bR AT 22 § 75 SR &M
ZAZ 1282 HAT e x EF)F R EAITETIHF R0 0504 475

‘3H—
*ﬂ
o

o4 BRI T L S R AT 2

dus | e | ey
rangel REEZ Hw < it 1.00 ¥} 197|  15.0827
2.00 & 265 16.6580]
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rangeb F 4& % CRM:4E % 1.00 3 107 16.2879)
2.00 ¢ 265 183175
rangeb F FEU40R i kpe £CRM 100 §) 197|  16.4075
2.00 ¢ 265  18.5941
rangel) 7 P Feff & 7 H 47 Jﬂ’f 1.00 §} 197 14.2273]
2.00 ¢ 265|  16.2827
rangell it 43 B o CRM&# i 1.00 £} 197|  11.1030f
2.00 ¢ 265  13.5342
rangeld i B3I ¥E gL 1.00 )} 197  11.6570]
2.00 ¢ 265 137871

Lt kA onn B RARE (0. 05HFA)

BRI PBRT SR -

2 5 NERLKEALAGDE TS EE AT

A B ¢ D 0.05 %

21 g |21-30 |31-40 |41-50 wp

nT R P P E
rangel AR E Ho 2 i 13.15 | 16.28 | 1599 | 18.86 ~
range2 B R Fe 2 it 13.15 | 11.90 | 11.40 | 10.07 ~
range3 B i B E X 13.15 | 1628 | 1599 | 18.86 ~
range4 CRM 7333 3 13.15 | 11.90 | 11.40 | 10.07 | A<B
rangeS 7 4&# CRM e4f 11.84 | 1440 | 1431 | 1298 | A<B
range6  F FEUHIR A ke & CRM 13.07 | 16.84 | 1584 | 12.86 | A<B
range7 2 £ F e~ 1390 | 18.01 | 16.01 | 13.26 | A<B
range8 F BB ”F:IE’—JE gL 13.13 18.18 18.15 15.62 A<B
range9 ”ﬁ B 4y erpd a4 F CRM 12.06 | 17.29 | 15.13 | 15.67 ~
rangel0 7 P FERE E oI '*z 12.17 | 1823 | 1424 | 19.74 ~
rangell &t 59 B* & CRM &% i 13.63 | 21.34 | 19.61 | 22.79 ~
rangel2 By EEE 11.99 | 1581 | 14.37 | 19.02 ~
rangel3 AC B IR E FIL 9.50 | 12.86 | 13.88 | &.14 A<B
rangel4 F FFEC S enP e Wk 34 (7 12.66 | 15.37 13.99 | 14.88 ~
rangel5 F AR indpiks @ g F 4R 9.31 1329 | 1344 | 11.25 | A<B
BHE AU - R A ST BES R RN G - PR hE #4850

e Y T YN

Bonferroni Poc Hoctg % i

%5 E R TR L

o BAEH At b 21 K Hik

% (454 ) chE R B3EA 0 NBAE & 4 21 % 30K ki ¥ (£3894 ) o
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% 6:

ET KT Rk E A hE TS %R s 45

vig Baz omgm °FF
i 4
rangel BEE 2 it 11.46 16.42 15.56 A<B
range? B P o (L 8.95 12.09 8.64 B>C
range3 B ¥ A B A X P 10.54 14.54 13.01 A<B
range4 CRM 5 3" 12.41 17.06 13.63 A<B B>C
rangeS F f&% CRM e4f % 10.01 18.23 15.87 A<B A<C
range6 F FrEYHI AR &c Kfe & CRM 13.46 18.05 17.28 A<B
range7 > &£ F e~ 10.33 17.49 13.93 A<B B>C
range8 F BB ? R L 10.58 18.35 15.19 A<B
ranged 7 X A9 P4 74K T CRM 11.53 21.21 20.70 A<B A<C
rangel0 P FEAE E T ARG 11.26 15.64 16.37 A<B A<C
rangell it 39 F7 & CRM e+ e 7.00 13.38 9.23 A<B B>C
rangel2 H#cdg m?‘rl"i’ £ 10.62 1543 14.67 A<B
rangel3 At B IR E FIL 6.23 13.64 11.74 A<B A<C
rangeld F FFECFS PP iFE g 34 (7 6.74 10.63 8.59 ~
rangelS F ¥ 54 m;fp ErEpsELAR 8.03 12.75 10.71 A<B
M E 6 BER G  BARR R F R FARR o ] IRARR G F AL £
CRMFl 2 & 5 £ & -
% T ME g KT A DEH TS R EAT
B

A $10, 000 ;20, 001 b 0.05 & ¥

$10, 000 $30, 000

IR = - VR A

$20, 000 ($30, 000 -

rangel REE o 2 0t 16.26 14.86 14.79 18.56 ~
range? B H Ew v it 11.60 11.39 13.26 3.45 ~
range3 B L X P 14.79 12.34 11.56 13.81 ~
range4 CRM =333 3 17.09 14.88 14.15 11.11 ~
rangeS F F& % CRM 4 % 18.60 14.90 15.50 16.14 A>B
range6 F FEYHIR A K fe & CRM 18.67 15.25 1391 24.21 A>B
range7 2 £ F ek » 17.90 14.06 13.74 13.02 A>B
range8 F BB B LA AL 18.75 15.08 18.17 10.71 A>B
ranged F &3 R4 F CRM 21.20 18.86 19.33 21.93 ~
rangel0 F P FERE E TR IR "ﬁ 16.11 13.20 15.11 17.27 A>B
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rangell it 33 P ¢ CRM edF i 13.36 10.99 11.66 16.24
rangel2 BIph &2 15.42 13.88 14.65 12.64
rangel3 At B I HE FIL 13.64 11.33 11.88 7.57
rangeld F FEECFSRBIEE B 47| 10.58 8.91 10.69 10.31
rangels F X F4 m#F, TwrEpEELB| 1215 12.15 11.48 11.52

Z T Bw &0 oo 15810, 00047 7 4~ §10, 0002 $20, 00063+ % &7 &

BRYHERRLE
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% 8 maivgul k%A DE FFREEL T
AMBWC%D?Y e g ow |00
i L,j B El -
s Fj 1) {[J i i BATEE |2 | W
A A Rl i
rangel REE Fro 2 0t 1566 | 1668 | 16.80 | 1636 | 14.56 | 15.17 | 16.43 ~
range? BB Fe 2 it 1152 | 11.82 | 12.36 | 10.75 | 1196 | 10.04 | 11.65 ~
range3 BT AL L P 13.66 | 1560 | 1556 | 1424 | 1411 | 855 | 1454 | ~
ranged CRM £ 3 16.10 | 16.51 | 1859 | 19.15 | 14.06 | 12.60 | 16.81 ~
range5 7 45 % CRM ¢4 1601 | 18.06 | 1797 | 2245 | 1555 | 13.63 | 19.80 | A<G
range6  F FUH R A ke &
w0 FARAIR A K 1721 | 1578 | 2020 | 20.10 | 2021 | 1456 | 1839 | ~
CRM
range7 2 & Eedor 1620 | 15.63 | 1693 | 2443 | 1850 | 11.65 | 17.37 | D>F
range8 7 BB FILK Ll | 17.59 | 1961 | 1883 | 2493 | 1729 | 1502 | 1692 | ~
ranged F RS9 PRI FE -
89 F F 1996 | 21.78 | 20.87 | 27.63 | 19.88 | 16.75 | 21.07
CRM
rangel0 P FERE E B P -
. i ) WET 1425 | 16.15 | 1743 | 17.85 | 1747 | 12.33 | 16.09
F
rangell &t 9 B v CRM &7 -
1230 | 13.37 | 1504 | 16.10 | 1092 | 10.61 | 12.99
Jee
rangel2 Fchpin e g 14.09 | 1548 | 1861 | 1650 | 13.17 | 13.15 | 15.63 ~
rangel3 At B IR E FIT | 1264 | 1194 | 1335 | 1601 | 1163 | 9.11 | 14.01 ~
rangel4 P B3N e e 2 ~
R 1045 | 872 | 935 | 1326 | 957 | 634 | 10.80
LAE
rangel5 F X 54 fﬂ«‘fﬁ £ K p ~
N 1199 | 1203 | 13.11 | 13.76 | 13.05 | 790 | 12.23
oS S
% 8 BT 1 ITHEN| L - BRGROTE A R
% 9: T HBAEKF AL DE FF R AT
A B C D E 0.05 &
% 1-10 +  [11-50 « |51-100 « [100 + |E A&
rangel REE Fro 2 it 16.62 13.67 15.64 14.29 12.06 ~
range2 BB Fo 2 it 11.47 12.38 11.52 11.66 3.45 ~
range3 B AL L & @ 13.79 14.42 14.13 11.17 13.64 ~
ranged CRM #3221 16.94 15.39 14.17 12.10 15.65 ~
rangeS 7 F&# CRM 4f % 18.00 16.68 12.93 12.80 17.81 ~
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range6 F FEYHI A &v KfFe & CRM 1766 | 1706 | 17.23 1494 | 25.36
range] 3 £ F P 1699 | 1593 | 1503 | 1156 | 1811
range8 F BB B LA L 1810 | 1658 | 1822 | 1209 | 15.88
range9 7 53 R4 F23 F CRM 2037 | 1896 | 2319 | 1751 | 24.05
rangel0 F PP FEREE FALIET A 1546 | 1527 | 1376 | 17.51 | 1405
rangell #c 49 v CRM 4% R 1279 | 1243 | 1221 | 1097 | 1567
rangel2 By E 8 1511 | 1541 | 1381 | 1343 | 1638
rangel3 ic B HE FIT 1345 | 1180 | 995 9.41 14.13
rangeld F FF £ 38 i 2 Bk 3

- 10.58 8.83 8.79 8.31 8.38
rangel5 F X 54 m:}ﬂ HF g E A

zfu 11.86 | 1222 | 1168 | 1423 | 1388
PRy > TR AT - BRA FHK
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F]+ % R s AT

0.05
A Mg 28 |C #l2 Dl |E wrFA4% |6 kv H & |18 &Efg
B
rangel REZ Ew e i 16.08 16.38 15.66 18.37 14.76 14.57 15.31 15.24 16.39 ~
range? ER Ewe 2 1 9.41 12.84 16.80 13.62 9.42 12.15 12.19 11.64 9.98 ~
range3 B L% 12.18 14.44 11.36 16.01 12.40 13.73 14.80 13.03 14.44 ~
range4 CRM g 2 14.29 18.77 16.63 19.41 14.63 15.80 15.29 15.20 16.39 ~
ranged 75 Jad CRM =4 & 17.02 19.35 18.36 20.07 15.73 14.86 15.63 15.68 18.81 ~
range6 F FFUHIAR A kR ~
14.73 19.30 14.89 20.69 16.27 12.87 17.33 16.64 18.14
& CRM
range7 2 & Eef o~ 13.90 17.28 16.66 20.54 18.21 15.82 16.31 15.11 16.40 ~
range8 F B % B LA R -
18.34 21.56 20.66 21.45 16.82 16.24 14.46 16.27 17.30
fe
range9 F E R pARREE
12.96 23.18 26.09 23.81 20.14 17.18 18.71 19.61 20.83 A<D
CRM
rangel0 7 P! FERR E TR ~
L 13.58 16.90 14.81 16.19 15.17 16.60 14.55 14.37 15.69
FR
rangell # 43P 9 CRM &7 -
9.80 12.97 11.84 13.88 10.49 17.18 11.18 12.47 13.02
Jee
rangel?2 ﬁ;:#gz m’}‘w‘rﬁ’ fé 14.44 16.83 18.45 15.15 14.33 16.73 14.39 12.89 16.49 ~
rangel3 i HiANHE ?: 0 10.04 14.00 12.03 14.29 10.57 14.05 13.92 11.97 13.44 ~
rangeld  F FEF LSS chgkgie 2 ~
9.63 9.55 8.64 12.96 7.84 10.21 12.17 9.66 10.23
Bk H 7
rangel5 F ¥J9hdp ks p ~
10.50 13.59 14.20 13.13 11.28 11.82 13.49 11.71 11.30
LELAR
FET2EII5BCRMBE4ETF)Z 0% &4 Bl o
*o11: UAEEEE R E A E T T H RS
B C e
A . _ [D10,000 !} (0.05 & ¥
i 1,001 = 5,001 =
1,000 1) i )i
5,000 10,000
rangel BEE w2 it 16.49 16.34 15.42 15.56 ~
range? BR P2 it 1171 11.01 8.78 12.10 ~
range3 B A Zéi" £ P 13.83 13.12 13.77 14.53 ~
range4 CRM 2 2" 17.00 16.18 15.59 16.03 ~
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D
ro
~=h
¥
~=h
=
¥
\;f—@\*
A
)
e
e
-
—
3

FEELS i Tioge | L | TiogciRg

range7 2 & ¥ ¢k » 1.00 7 209 15.5308 9. 75856 . 67501

2.00 27 185 17.7309 9.50030 . 69848

EFEEFFRAF (BRAFARTE
TP RO A R R AT £ R
FREEPEDELE R < o

E *’ff'%éﬁ’%fﬂ’%’?%i;“ dh i) ¥R E -
A
j

WP E L E LTS (RS sex 2 B % A %o 975 15 CRM > = B 42 714
PR F R ERE 2 3]0, 005k T o dg A T e S R B A AT HORM 5 s
ﬁi%—ﬂ’lkmﬁﬁﬁ%wwﬂﬁéﬁlko

BEZ AR T audik

JF %CRMiﬁfﬁﬁgk;&Eﬁ ’i}u ”"#‘ E S 7 TR ﬂ—\l?’ﬁ b EE RN
A FEMAEIL ks F Rl g s o HORMMAE S 3 F1 % § Boren
Py AfE RS i w0 Zablah et al. (2004) #7515 ¥4 247 »
AR Y e B R R 0 - £ E 4660 AR 3§ T i
Ao B Rk RFHE PHI SR ECRMDFE o B F et auT g Y
BAATE Fg R j‘pﬂfﬂ H B o 1o FWT g A BIRTE - B

CROR A WS ALY S S iﬂ.ﬁwﬂ? i g oo F]ptp L 10 FlF A

26

PR Uk R £ FR BAS A

rangeS F F& % CRM 4 % 17.47 1678 18.29 17.26 ~
range6 F FEYHI R &v KfFe & CRM 17.39 17.42 18.14 17.30 ~
range7 2§ F K~ 17.54 16.92 14.53 15.30 ~
range8 F BB B LA AL 18.14 18.72 18.38 16.44 ~
range9 F K9 PR iR F CRM 20.15 19.39 23.39 20.44 ~
rangel0 F PP FERE E TR IR K 7 15.15 15.48 20.24 14.29 C>D
rangell v 49 " 8 CRM 4% R 12.39 11.79 14.52 12.89 ~
rangel2 #cyp & E 15.95 13.63 17.43 13.57 ~
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